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US Market Share – Retreaded Truck Tires
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US Truck Tire Replacement Market
(in millions)
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Commercial Truck Retread 
Processes in US
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Types of Retread Plants in US 
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US Truck Tire Imports from China
(in millions)
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Average Casing Price in USD
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Other Retread Data Points

11R22.5 2017 2016

Avg. Selling Price $231 $245

Avg. Gross Margin $49 $53

Source: Tire Review



POTENTIAL TARIFFS



Update on ITC Case

• November – USW files brief with US Court of International 

Trade challenging ITC determination

• January – motion for oral argument 

• May – oral arguments to be held

• Early Summer – decision reached

• Efforts ongoing to fill ITC positions



Other Potential Tariffs

• Trump-proposed 25% tariffs on the following Chinese goods: 

– “Camel-back” strips of unvulcanized rubber, for retreading rubber tires

– Retreaded pneumatic tires, of rubber, of a kind used on aircraft

– Retreaded pneumatic tires (nonradials), of rubber, not elsewhere specified or included

– Machinery for molding or retreading pneumatic tires or for molding or otherwise forming 

inner tubes

• Hearing at ITC scheduled for May 15

• Rebuttals due by May 22nd

• Who knows where we will be on May 29th



OTHER FACTORS IN US 

RETREADING



Incentives in US Retreading

• Fleet Incentives & Testing

– Retreading still has best ROI

– Educational battle

• Increasing Incentives to drive retread sales

– Sales Teams

– Customers

– Plants



Government in US Retreading

• Industry largely self-regulated, but no incentives 

provided by government

• Increasing risk from OSHA, IRS, and EPA

• Occasional state risks for legislation (OH, NH)

• Exploring EPR programs, but slow-moving



Retreaders’ Approach

• Selling Quality with Price

• Full Lifecycle and Full Service

• Reducing Plant Costs 

– Reducing inefficiencies and increasing 

automation

– Leveraging environmental resources: solar, 

recycling, grants 

• Nationwide Campaigns by Manufacturers

• Truck Stops Entering Retread Market



Robotic Buffers



Robotic Hot Cure Production Island



Special Epoxy for Floors and Ceilings that reduce 

ambient temperature by 20 Degrees



iPad workstations that reduce costs, save space, 

and increase productivity



Motion-sensitive LED lights for ceilings and 

workstations



Continued Innovations in Service are Important to 

Attract and Retain Customers



TRIB RESOURCES
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